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FEDERAL  PROFESSIONAL  SERVICES  MARKET 
TO  REACH  $5.5  BILLION  BY  1991 


MOUNTAIN  VIEW,  CA.  AUGUST  28,  1987  -  Federal  demand  for  professional  services 
will  continue  to  grow  over  the  next  five  years  creating  significant  opportunities  for 
experienced  professional  services  firnris,  states  a  new  report  from  INPUT,  a  leading 
computer  and  communications  industry  market  research  firm.  Between  1987  and 
1991,  federal  contracting  for  professional  services  will  increase  12%  annually,  from 
$3.2  billion  in  1986  to  $5.5  billion  in  1991.  The  report  identifies  key  indicators 
leading  to  this  increase. 

The  report  titled  Federal  Government  Professional  Services  Market,  1986-1991, 
forecasts  federal  needs  in  the  professional  services  area  by  both  agency  type  and 
functional  concentration.  Systems  integration  will  command  the  greatest  share  of 
professional  services  support,  growing  from  $900  million  in  1986  to  $1.65  billion  in 
1991,  at  an  average  annual  growth  rate  of  16%.  In  addition,  federal  agencies' 
reliance  on  the  private  sectors  will  grow  in  the  following  areas: 


Programming  and  analysis. 
Education  and  training. 
Facilities  management. 
Consulting. 


.more 
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While  opportunities  will  increase,  the  report  states  that  professional  services  firnns 
will  find  the  competition  tougher  and  the  marketplace  highly  demanding.  Large 
professional  services  firms  will  face  growing  competition  from  small  and  minority- 
owned  businesses  (to  whom  agencies  often  give  bidding  preference)  and  large 
aerospace  firms.  Further,  many  agencies  will  increase  emphasis  on  price  in  proposal 
evaluations  forcing  narrower  profit  margins  and  tightly  controlled  overhead. 

To  prosper  in  this  marketplace,  the  INPUT  report  recommends: 
More  selectivity  on  proposal  activity. 
Better  agency  positioning. 

Improved  pre-solicitation  intelligence  gathering. 

Earlier  executive  management  involvement  in  marketplace  thrusts. 

The  report  also  recommends  that  professional  services  firms  increase  their  teaming 
activities,  particularly  as  subcontractors  to  small  businesses,  who  can  effectively 
prime  many  proposals. 

Federal  Government  Professional  Services  Markets,  1986-1991  is  available  from 
INPUT  at  8298-C  Old  Courthouse  Road,  Vienna,  VA  22180,  (703)  847-6870,  or  by 
calling  INPUT'S  new  headquarters  office  at  (415)  961-3300. 

******* 

NOTE  TO  EDITORS:  For  an  editorial  review  copy  of  the  report's  executive 
overview,  call  Jan  McDaniel  at  (415)  961-3300 
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FEDERAL  PROFESSIONAL  SERVICES  MARKET 
TO  REACH  $5.5  BILLION  BY  1991 


MOUNTAIN  VIEW,  CA.  AUGUST  28,  1987  -  Federal  demand  for  professional  services 
will  continue  to  grow  over  the  next  five  years  creating  significant  opportunities  for 
experienced  professional  services  firms,  states  a  new  report  from  INPUT,  a  leading 
computer  and  communications  industry  market  research  firm.  Between  1987  and 
1991,  federal  contracting  for  professional  services  will  increase  12%  annually,  from 
$3.2  billion  in  1986  to  $5.5  billion  in  1991.  The  report  identifies  key  indicators 
leading  to  this  increase. 

The  report  titled  Federal  Government  Professional  Services  Market,  1986-1991, 
forecasts  federal  needs  in  the  professional  services  area  by  both  agency  type  and 
functional  concentration.  Systems  integration  will  command  the  greatest  share  of 
professional  services  support,  growing  from  $900  million  in  1986  to  $1.65  billion  in 
1991,  at  an  average  annual  growth  rate  of  16%.  In  addition,  federal  agencies' 
reliance  on  the  private  sectors  will  grow  in  the  following  areas: 

Programming  and  analysis. 

Education  and  training. 

Facilities  management. 

Consulting. 
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While  opportunities  will  increase,  the  report  states  that  professional  services  firms 
will  find  the  competition  tougher  and  the  marketplace  highly  demanding.  Large 
professional  services  firms  will  face  growing  competition  from  small  and  minority- 
owned  businesses  (to  whom  agencies  often  give  bidding  preference)  and  large 
aerospace  firms.  Further,  many  agencies  will  increase  emphasis  on  price  in  proposal 
evaluations  forcing  narrower  profit  margins  and  tightly  controlled  overhead. 

To  prosper  in  this  marketplace,  the  INPUT  report  recommends: 
More  selectivity  on  proposal  activity. 
Better  agency  positioning. 

Improved  pre-sollcltatlon  intelligence  gathering. 

Earlier  executive  management  Involvement  in  marketplace  thrusts. 

The  report  also  recommends  that  professional  services  firms  increase  their  teaming 
activities,  particularly  as  subcontractors  to  small  businesses,  who  can  effectively 
prime  many  proposals. 

Federal  Government  Professional  Services  Markets,  1986-1991  Is  available  from 
INPUT  at  8298-C  Old  Courthouse  Road,  Vienna,  VA  22180,  (703)  847-6870,  or  by 
calling  INPUT'S  new  headquarters  office  at  (415)  961-3300. 

******* 

NOTE  TO  EDITORS:  For  an  editorial  review  copy  of  the  report's  executive 
overview,  call  Jan  McDanlel  at  (415)  961-3300 
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FEDERAL  PROFESSIONAL  SERVICES  MARKET 
TO  REACH  $5.5  BILLION  BY  1991 


MOUNTAIN  VIEW.  CA.  AUGUST  28,  1987  -  Federal  demand  for  professional  services 
will  continue  to  grow  over  the  next  five  years  creating  significant  opportunities  for 
experienced  professional  services  firms,  states  a  new  report  from  INPUT,  a  leading 
computer  and  communications  industry  market  research  firm.  Between  1987  and 
1991,  federal  contracting  for  professional  services  will  increase  12%  annually,  from 
$3.2  billion  in  1986  to  $5.5  billion  in  1991.  The  report  identifies  key  indicators 
leading  to  this  increase. 

The  report  titled  Federal  Government  Professional  Services  Market,  1986-1991, 
forecasts  federal  needs  in  the  professional  services  area  by  both  agency  type  and 
functional  concentration.  Systems  integration  will  command  the  greatest  share  of 
professional  services  support,  growing  from  $900  million  in  1986  to  $1.65  billion  in 
1991,  at  an  average  annual  growth  rate  of  16%.  In  addition,  federal  agencies' 
reliance  on  the  private  sectors  will  grow  in  the  following  areas: 

Programming  and  analysis. 

Education  and  training. 

Facilities  management. 

Consulting. 
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While  opportunities  will  Increase,  the  report  states  that  professional  services  firms 
will  find  the  competition  tougher  and  the  marketplace  highly  demanding.  Large 
professional  services  firms  will  face  growing  competition  from  small  and  minority- 
owned  businesses  (to  whom  agencies  often  give  bidding  preference)  and  large 
aerospace  firms.  Further,  many  agencies  will  increase  emphasis  on  price  in  proposal 
evaluations  forcing  narrower  profit  margins  and  tightly  controlled  overhead. 

To  prosper  in  this  marketplace,  the  INPUT  report  recommends: 
More  selectivity  on  proposal  activity. 
Better  agency  positioning. 

Improved  pre-solicltation  intelligence  gathering. 

Earlier  executive  management  involvement  in  marketplace  thrusts. 

The  report  also  recommends  that  professional  services  firms  increase  their  teaming 
activities,  particularly  as  subcontractors  to  small  businesses,  who  can  effectively 
prime  many  proposals. 

Federal  Government  Professional  Services  Markets,  1986-1991  is  available  from 
INPUT  at  8298-C  Old  Courthouse  Road,  Vienna,  VA  22180,  (703)  847-6870,  or  by 
calling  INPUT'S  new  headquarters  office  at  (415)  961-3300. 

******* 

NOTE  TO  EDITORS:  For  an  editorial  review  copy  of  the  report's  executive 
overview,  call  Jan  McDaniel  at  (415)  961-3300 
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FEDERAL  PROFESSIONAL  SERVICES  MARKET 
TO  REACH  $5.5  BILLION  BY  1991 


MOUNTAIN  VIEW.  CA.  AUGUST  28.  1987  -  Federal  demand  for  professional  services 
will  continue  to  grow  over  the  next  five  years  creating  significant  opportunities  for 
experienced  professional  services  firms,  states  a  new  report  from  INPUT,  a  leading 
computer  and  communications  industry  market  research  firm.  Between  1987  and 
1991,  federal  contracting  for  professional  services  will  increase  12%  annually,  from 
$3.2  billion  in  1986  to  $5.5  billion  in  1991.  The  report  identifies  key  indicators 
leading  to  this  increase. 

The  report  titled  Federal  Government  Professional  Services  Market,  1986-1991, 
forecasts  federal  needs  in  the  professional  services  area  by  both  agency  type  and 
functional  concentration.  Systems  integration  will  command  the  greatest  share  of 
professional  services  support,  growing  from  $900  million  in  1986  to  $1.65  billion  in 
1991,  at  an  average  annual  growth  rate  of  16%.  In  addition,  federal  agencies' 
reliance  on  the  private  sectors  will  grow  in  the  following  areas: 

Programming  and  analysis. 

Education  and  training. 

Facilities  management. 

Consulting. 
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While  opportunities  will  increase,  the  report  states  that  professional  services  firms 
will  find  the  competition  tougher  and  the  marketplace  highly  demanding.  Large 
professional  services  firms  will  face  growing  competition  from  small  and  minority- 
owned  businesses  (to  whom  agencies  often  give  bidding  preference)  and  large 
aerospace  firms.  Further,  many  agencies  will  increase  emphasis  on  price  in  proposal 
evaluations  forcing  narrower  profit  margins  and  tightly  controlled  overhead. 

To  prosper  in  this  marketplace,  the  INPUT  report  recommends: 
More  selectivity  on  proposal  activity. 
Better  agency  positioning. 

Improved  pre-solicitation  intelligence  gathering. 

Earlier  executive  management  involvement  in  marketplace  thrusts. 

The  report  also  recommends  that  professional  services  firms  increase  their  teaming 
activities,  particularly  as  subcontractors  to  small  businesses,  who  can  effectively 
prime  many  proposals. 

Federal  Government  Professional  Services  Markets,  1986-1991  is  available  from 
INPUT  at  8298-C  Old  Courthouse  Road,  Vienna,  VA  22180,  (703)  847-6870,  or  by 
calling  INPUT'S  new  headquarters  office  at  (415)  961-3300. 

******* 

NOTE  TO  EDITORS:  For  an  editorial  review  copy  of  the  report's  executive 
overview,  call  Jan  McDaniel  at  (415)  961-3300 
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FEDERAL  PROFESSIONAL  SERVICES  MARKET 
TO  REACH  $5.5  BILLION  BY  1991 


MOUNTAIN  VIEW.  CA,  AUGUST  28,  1987  -  Federal  demand  for  professional  services 
will  continue  to  grow  over  the  next  five  years  creating  significant  opportunities  for 
experienced  professional  services  firms,  states  a  new  report  from  INPUT,  a  leading 
computer  and  communications  industry  market  research  firm.  Between  1987  and 
1991,  federal  contracting  for  professional  services  will  increase  12%  annually,  from 
$3.2  billion  in  1986  to  $5.5  billion  in  1991.  The  report  identifies  key  indicators 
leading  to  this  increase. 

The  report  titled  Federal  Government  Professional  Services  Market,  1986-1991, 
forecasts  federal  needs  in  the  professional  services  area  by  both  agency  type  and 
functional  concentration.  Systems  integration  will  command  the  greatest  share  of 
professional  services  support,  growing  from  $900  million  in  1986  to  $1.65  billion  in 
1991,  at  an  average  annual  growth  rate  of  16%.  In  addition,  federal  agencies' 
reliance  on  the  private  sectors  will  grow  in  the  following  areas: 

Programming  and  analysis. 

Education  and  training. 

Facilities  management. 

Consulting. 


.more 
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While  opportunities  will  increase,  the  report  states  that  professional  services  firms 
will  find  the  competition  tougher  and  the  marketplace  highly  demanding.  Large 
professional  services  firms  will  face  growing  competition  from  small  and  minority- 
owned  businesses  (to  whom  agencies  often  give  bidding  preference)  and  large 
aerospace  firms.  Further,  many  agencies  will  increase  emphasis  on  price  in  proposal 
evaluations  forcing  narrower  profit  margins  and  tightly  controlled  overhead. 

To  prosper  in  this  marketplace,  the  INPUT  report  recommends: 
More  selectivity  on  proposal  activity. 
Better  agency  positioning. 

Improved  pre-solicitation  intelligence  gathering. 

Earlier  executive  management  involvement  In  marketplace  thrusts. 

The  report  also  recommends  that  professional  services  firms  increase  their  teaming 
activities,  particularly  as  subcontractors  to  small  businesses,  who  can  effectively 
prime  many  proposals. 

Federal  Government  Professional  Services  Markets,  1986-1991  is  available  from 
INPUT  at  8298-C  Old  Courthouse  Road,  Vienna,  VA  22180,  (703)  847-6870,  or  by 
calling  INPUT'S  new  headquarters  office  at  (415)  961-3300. 

NOTE  TO  EDITORS:  For  an  editorial  review  copy  of  the  report's  executive 
overview,  call  Jan  McDaniel  at  (415)  961-3300 
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FEDERAL  PROFESSIONAL  SERVICES  MARKET 
TO  REACH  $5.5  BILLION  BY  1991 


MOUNTAIN  VIEW.  CA.  AUGUST  28,  1987  -  Federal  demand  for  professional  services 
will  continue  to  grow  over  the  next  five  years  creating  significant  opportunities  for 
experienced  professional  services  firms,  states  a  new  report  from  INPUT,  a  leading 
computer  and  communications  industry  market  research  firm.  Between  1987  and 
1991,  federal  contracting  for  professional  services  will  increase  12%  annually,  from 
$3.2  billion  in  1986  to  $5.5  billion  in  1991.  The  report  identifies  key  indicators 
leading  to  this  increase. 

The  report  titled  Federal  Government  Professional  Services  Market,  1986-1991, 
forecasts  federal  needs  in  the  professional  services  area  by  both  agency  type  and 
functional  concentration.  Systems  integration  will  command  the  greatest  share  of 
professional  services  support,  growing  from  $900  million  in  1986  to  $1.65  billion  in 
1991,  at  an  average  annual  growth  rate  of  16%.  In  addition,  federal  agencies' 
reliance  on  the  private  sectors  will  grow  in  the  following  areas: 

Programming  and  analysis. 

Education  and  training. 

Facilities  management. 

Consulting. 
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While  opportunities  will  increase,  the  report  states  that  professional  services  firms 
will  find  the  competition  tougher  and  the  marketplace  highly  demanding.  Large 
professional  services  firms  will  face  growing  competition  from  small  and  minority- 
owned  businesses  (to  whom  agencies  often  give  bidding  preference)  and  large 
aerospace  firms.  Further,  many  agencies  will  increase  emphasis  on  price  in  proposal 
evaluations  forcing  narrower  profit  margins  and  tightly  controlled  overhead. 

To  prosper  in  this  marketplace,  the  INPUT  report  recommends: 
More  selectivity  on  proposal  activity. 
Better  agency  positioning. 

Improved  pre-solicitation  intelligence  gathering. 

Earlier  executive  management  involvement  in  marketplace  thrusts. 

The  report  also  recommends  that  professional  services  firms  increase  their  teaming 
activities,  particularly  as  subcontractors  to  small  businesses,  who  can  effectively 
prime  many  proposals. 

Federal  Government  Professional  Services  Markets,  1986-1991  is  available  from 
INPUT  at  8298-C  Old  Courthouse  Road,  Vienna,  VA  22180,  (703)  847-6870,  or  by 
calling  INPUT'S  new  headquarters  office  at  (415)  961-3300. 

******* 

NOTE  TO  EDITORS:  For  an  editorial  review  copy  of  the  report's  executive 
overview,  call  Jan  McDaniel  at  (415)  961-3300 
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FEDERAL  PROFESSIONAL  SERVICES  MARKET 
TO  REACH  $5.5  BILLION  BY  1991 


MOUNTAIN  VIEW,  CA.  AUGUST  28,  1987  -  Federal  demand  for  professional  services 
will  continue  to  grow  over  the  next  five  years  creating  significant  opportunities  for 
experienced  professional  services  firnns,  states  a  new  report  from  INPUT,  a  leading 
computer  and  communications  industry  market  research  firm.  Between  1987  and 
1991,  federal  contracting  for  professional  services  will  increase  12%  annually,  from 
$3.2  billion  in  1986  to  $5.5  billion  in  1991.  The  report  identifies  key  indicators 
leading  to  this  increase. 

The  report  titled  Federal  Government  Professional  Services  Market,  1986-1991, 
forecasts  federal  needs  in  the  professional  services  area  by  both  agency  type  and 
functional  concentration.  Systems  integration  will  command  the  greatest  share  of 
professional  services  support,  growing  from  $900  million  in  1986  to  $1.65  billion  in 
1991,  at  an  average  annual  growth  rate  of  16%.  In  addition,  federal  agencies' 
reliance  on  the  private  sectors  will  grow  in  the  following  areas: 

Programming  and  analysis. 

Education  and  training. 

Facilities  management. 

Consulting. 
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While  opportunities  will  increase,  the  report  states  that  professional  services  firms 
will  find  the  competition  tougher  and  the  marketplace  highly  demanding.  Large 
professional  services  firms  will  face  growing  competition  from  small  and  minority- 
owned  businesses  (to  whom  agencies  often  give  bidding  preference)  and  large 
aerospace  firms.  Further,  many  agencies  will  increase  emphasis  on  price  in  proposal 
evaluations  forcing  narrower  profit  margins  and  tightly  controlled  overhead. 

To  prosper  in  this  marketplace,  the  INPUT  report  recommends: 
More  selectivity  on  proposal  activity. 
Better  agency  positioning. 

Improved  pre-solicitation  intelligence  gathering. 

Earlier  executive  management  involvement  in  marketplace  thrusts. 

The  report  also  recommends  that  professional  services  firms  increase  their  teaming 
activities,  particularly  as  subcontractors  to  small  businesses,  who  can  effectively 
prime  many  proposals. 

Federal  Government  Professional  Services  Markets,  1986-1991  is  available  from 
INPUT  at  8298-C  Old  Courthouse  Road,  Vienna,  VA  22180,  (703)  847-6870,  or  by 
calling  INPUT'S  new  headquarters  office  at  (415)  961-3300. 

******* 

NOTE  TO  EDITORS:  For  an  editorial  review  copy  of  the  report's  executive 
overview,  call  Jan  McDaniel  at  (415)  961-3300 
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FEDERAL  PROFESSIONAL  SERVICES  MARKET 
TO  REACH  $5.5  BILLION  BY  1 99 1 


MOUNTAIN  VIEW,  CA,  AUGUST  28,  1987  -  Federal  demand  for  professional  services 
will  continue  to  grow  over  the  next  five  years  creating  significant  opportunities  for 
experienced  professional  services  firms,  states  a  new  report  from  INPUT,  a  leading 
computer  and  communications  industry  market  research  firm.  Between  1987  and 
1991,  federal  contracting  for  professional  services  will  increase  12%  annually,  from 
$3.2  billion  in  1986  to  $5.5  billion  in  1991.  The  report  identifies  key  indicators 
leading  to  this  increase. 

The  report  titled  Federal  Government  Professional  Services  Market,  1986-1991, 
forecasts  federal  needs  in  the  professional  services  area  by  both  agency  type  and 
functional  concentration.  Systems  integration  will  command  the  greatest  share  of 
professional  services  support,  growing  from  $900  million  in  1986  to  $1.65  billion  in 
1991,  at  an  average  annual  growth  rate  of  16%.  In  addition,  federal  agencies' 
reliance  on  the  private  sectors  will  grow  in  the  following  areas: 

Programming  and  analysis. 

Education  and  training. 

Facilities  management. 

Consulting. 


.more 
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While  opportunities  will  increase,  the  report  states  that  professional  services  firms 
will  find  the  competition  tougher  and  the  marketplace  highly  demanding.  Large 
professional  services  firms  will  face  growing  competition  from  small  and  minority- 
owned  businesses  (to  whom  agencies  often  give  bidding  preference)  and  large 
aerospace  firms.  Further,  many  agencies  will  increase  emphasis  on  price  in  proposal 
evaluations  forcing  narrower  profit  margins  and  tightly  controlled  overhead. 

To  prosper  in  this  marketplace,  the  INPUT  report  recommends: 
More  selectivity  on  proposal  activity. 
Better  agency  positioning. 

Improved  pre-solicitation  intelligence  gathering. 

Earlier  executive  management  involvement  in  marketplace  thrusts. 

The  report  also  recommends  that  professional  services  firms  increase  their  teaming 
activities,  particularly  as  subcontractors  to  small  businesses,  who  can  effectively 
prime  many  proposals. 

Federal  Government  Professional  Services  Markets,  1986-1991  is  available  from 
INPUT  at  8298-C  Old  Courthouse  Road,  Vienna,  VA  22180,  (703)  847-6870,  or  by 
calling  INPUT'S  new  headquarters  office  at  (415)  961-3300. 

******* 

NOTE  TO  EDITORS:  For  an  editorial  review  copy  of  the  report's  executive 
overview,  call  Jan  McDaniel  at  (415)  961-3300 
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1 280  Villa  Street,  Mountain  View,  CA  94041  -1 1 94        (41 5)  961  -3300 

Telex  1 71 407      FAX  (41 5)  961  -3966 


FOR  IMMEDIATE  RELEASE  Contact:  Jan  McDaniel 

August  28,  1 987  (415)961-3300 


FEDERAL  PROFESSIONAL  SERVICES  MARKET 
TO  REACH  $5.5  BILLION  BY  1991 


MOUNTAIN  VIEW,  CA,  AUGUST  28,  1987  -  Federal  demand  for  professional  services 
will  continue  to  grow  over  the  next  five  years  creating  significant  opportunities  for 
experienced  professional  services  firms,  states  a  new  report  from  INPUT,  a  leading 
computer  and  communications  industry  market  research  firm.  Between  1987  and 
1991,  federal  contracting  for  professional  services  will  increase  12%  annually,  from 
$3.2  billion  in  1986  to  $5.5  billion  in  1991.  The  report  identifies  key  indicators 
leading  to  this  Increase. 

The  report  titled  Federal  Government  Professional  Services  Market,  1986-1991, 
forecasts  federal  needs  in  the  professional  services  area  by  both  agency  type  and 
functional  concentration.  Systems  integration  will  command  the  greatest  share  of 
professional  services  support,  growing  from  $900  million  in  1986  to  $1.65  billion  in 
1991,  at  an  average  annual  growth  rate  of  16%.  In  addition,  federal  agencies' 
reliance  on  the  private  sectors  will  grow  in  the  following  areas: 

Programming  and  analysis. 

Education  and  training. 

Facilities  management. 

Consulting. 


.more 
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While  opportunities  will  increase,  the  report  states  that  professional  services  firnns 
will  find  the  competition  tougher  and  the  marketplace  highly  demanding.  Large 
professional  services  firms  will  face  growing  competition  from  small  and  minority- 
owned  businesses  (to  whom  agencies  often  give  bidding  preference)  and  large 
aerospace  firms.  Further,  many  agencies  will  increase  emphasis  on  price  in  proposal 
evaluations  forcing  narrower  profit  margins  and  tightly  controlled  overhead. 

To  prosper  in  this  marketplace,  the  INPUT  report  recommends: 
More  selectivity  on  proposal  activity. 
Better  agency  positioning. 

Improved  pre-solicitation  intelligence  gathering. 

Earlier  executive  management  involvement  in  marketplace  thrusts. 

The  report  also  recommends  that  professional  services  firms  increase  their  teaming 
activities,  particularly  as  subcontractors  to  small  businesses,  who  can  effectively 
prime  many  proposals. 

Federal  Government  Professional  Services  Markets,  1986-1991  is  available  from 
INPUT  at  8298-C  Old  Courthouse  Road,  Vienna,  VA  22180,  (703)  847-6870,  or  by 
calling  INPUT'S  new  headquarters  office  at  (415)  961-3300. 

NOTE  TO  EDITORS:  For  an  editorial  review  copy  of  the  report's  executive 
overview,  call  Jan  McDaniel  at  (415)  961-3300 
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FEDERAL  PROFESSIONAL  SERVICES  MARKET 
TO  REACH  $5.5  BILLION  BY  1991 


MOUNTAIN  VIEW.  CA,  AUGUST  28,  1987  -  Federal  demand  for  professional  services 
will  continue  to  grow  over  the  next  five  years  creating  significant  opportunities  for 
experienced  professional  services  firms,  states  a  new  report  from  INPUT,  a  leading 
computer  and  communications  industry  market  research  firm.  Between  1987  and 
1991,  federal  contracting  for  professional  services  will  increase  12%  annually,  from 
$3.2  billion  in  1986  to  $5.5  billion  in  1991.  The  report  identifies  key  indicators 
leading  to  this  increase. 

The  report  titled  Federal  Government  Professional  Services  Market,  1986-1991, 
forecasts  federal  needs  in  the  professional  services  area  by  both  agency  type  and 
functional  concentration.  Systems  integration  will  command  the  greatest  share  of 
professional  services  support,  growing  from  $900  million  in  1986  to  $1.65  billion  in 
1991,  at  an  average  annual  growth  rate  of  16%.  In  addition,  federal  agencies' 
reliance  on  the  private  sectors  will  grow  in  the  following  areas: 

Programming  and  analysis. 

Education  and  training. 

Facilities  management. 

Consulting. 


.more 
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While  opportunities  will  increase,  the  report  states  that  professional  services  firnns 
will  find  the  competition  tougher  and  the  nnarketplace  highly  demanding.  Large 
professional  services  firms  will  face  growing  competition  from  small  and  minority- 
owned  businesses  (to  whom  agencies  often  give  bidding  preference)  and  large 
aerospace  firms.  Further,  many  agencies  will  increase  emphasis  on  price  in  proposal 
evaluations  forcing  narrower  profit  margins  and  tightly  controlled  overhead. 

To  prosper  in  this  marketplace,  the  INPUT  report  recommends: 
More  selectivity  on  proposal  activity. 
Better  agency  positioning. 

Improved  pre-solicitation  intelligence  gathering. 

Earlier  executive  management  involvement  in  marketplace  thrusts. 

The  report  also  recommends  that  professional  services  firms  increase  their  teaming 
activities,  particularly  as  subcontractors  to  small  businesses,  who  can  effectively 
prime  many  proposals. 

Federal  Government  Professional  Services  Markets,  1986-1991  is  available  from 
INPUT  at  8298-C  Old  Courthouse  Road,  Vienna,  VA  22180,  (703)  847-6870,  or  by 
calling  INPUT'S  new  headquarters  office  at  (415)  961-3300. 

******* 

NOTE  TO  EDITORS:  For  an  editorial  review  copy  of  the  report's  executive 
overview,  call  Jan  McDaniel  at  (4 1 5)  96 1  -3300 


INPUT 


PROFESSIONAL  SERVICES  MARKET 


1986 


1991 


Fiscal  Year 


